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The Economic Development Corp. of
Kansas City could move its offices to the
old federal courthouse at 811 Grand Blvd.
in downtown Kansas City if the federal
government accepts one of three proposals
that were announced Aug. 22 by the
General Services Administration.

Andi Udris, CEO of the EDC, said the
building’s large courtrooms would provide
a good location for meetings the agency
conducts. Growing attendance has turned
some of those sessions into standing-
room-only affairs at the EDC’s current
location.

The EDC would become one of the users
of a “metropolitan enterprise center” con-
tained in a plan for the courthouse submit-
ted by a group led by The Zimmer Cos. The
center’s other users would include cultural
organizations and educational institutions.

The EDC uses 16,000 square feet at 10
Petticoat Lane. Udris said the agency is
negotiating with Executive Hills
Management Inc., the building’s leasing
agent, for a short-term extension of its
lease.

Dan Musser, a Zimmer official who’s
working on the courthouse project, said he
envisions turning the 64-year-old court-

house into office space that’s comparable
to that found in buildings of similar vin-
tage.

Zimmer’s team includes Gastinger
Walker Harden Architects Inc., Historic
Preservation Services Inc. and J.E. Dunn
Construction Co.

Another redevelopment proposal for the
old courthouse came from MC Real Estate
Services Inc. Joining with MC are CDFM2

Architecture Inc., BNIM Architects,
Walton Construction Co., DiCarlo
Construction Co. and Michigan-based
Quinn Evans Architects.

MC’s proposal calls for the courthouse
to become offices. Officials with DST
Realty Inc., a co-owner of MC, declined fur-
ther comment.

The third proposal came from a group
led by companies that specialize in restor-
ing historic structures: Mansur Real Estate
Services Inc. of Indianapolis and McGowan
Bros. Development of St. Louis. The plan
calls for converting the building into a mix
of apartments, stores and Class A offices.

Officials of Mansur and McGowan
couldn’t be reached for comment.

The GSA wants to lease the building and
an adjacent surface parking lot to a private
operator. The agency hopes to make a
selection by April 15.

Constructed in 1938, the old courthouse

suffers from a lack of parking: 26 spots for
202,000 square feet of usable space. Each of
the reuse proposals calls for a parking
garage to be built on the surface lot
between the courthouse and its successor,
the Charles Evans Whittaker U.S.
Courthouse, which opened in 1998 at 400
E. Ninth St.

The old courthouse’s renovation could
play a central role in Kansas City Mayor
Kay Barnes’ efforts to enliven Downtown.

But the building’s size and layout will
boost the rehab’s cost.

Dana Gibson, who has converted small-
er buildings in the River Market into resi-
dential and commercial space, said the old
courthouse’s architecture will make it hard
to provide natural light for the building’s
interior.

Gibson said the renovation’s cost easily
could exceed $200 a square foot, or more
than $40 million. He said this price would-
n’t be cost-competitive.

But Gibson said he thought finding a
new use for the courthouse would comple-
ment improvements that have been made
or are proposed along Grand Boulevard —
for example, the residential lofts at 523
Grand Blvd.
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Kessinger/Hunter & Co., which ranks
No. 2 on The Business Journal’s list of the
Top 25 area commercial real estate compa-
nies, is close to affiliating with Cushman &
Wakefield Inc., a powerful international
consortium.

John DeHardt, a Kessinger/Hunter prin-
cipal, said he couldn’t comment on the
negotiations. Officials at Cushman &
Wakefield’s headquarters in New York
declined to comment but said a news con-
ference is scheduled for Sept. 5.

Kessinger/Hunter has been part of the
GVA Worldwide network since 1995.

Other local commercial real estate exec-
utives said aligning with Cushman &
Wakefield would strengthen
Kessinger/Hunter.

R. Lee Harris, president of Cohen-Esrey
Real Estate Services Inc., said the affiliation
would generate referrals for
Kessinger/Hunter’s brokers. With the real

estate market in the doldrums, Harris said,
this activity could make an important dif-
ference.

Kessinger/Hunter’s customers, in turn,
would get a certified outlet to conduct busi-
ness elsewhere through other Cushman &
Wakefield offices. The nearest is in St.
Louis.

The question for Kessinger/Hunter,
Harris said, is whether the affiliation is cost-
effective.

Harris, whose commercial real estate
company leads The Business Journal’s list,
said he talked within the past 90 days about
becoming a Cushman & Wakefield affiliate.
But the cost was too great: $5,000 a year for
each industrial, office and investment bro-
ker. Cushman & Wakefield doesn’t have a
substantial retail practice, Harris said.

Kessinger/Hunter has 55 licensed
agents, according to The Business Journal’s
list. Including all these people in Cushman
& Wakefield’s program would cost
$275,000 annually.

Kansas City isn’t large enough for Cohen-

Esrey to generate enough referrals to justify
the Cushman & Wakefield affiliation
expense, Harris said.

But a growing number of commercial
real estate companies, including Cohen-
Esrey, have joined national groups. Cohen-
Esrey has been part of the New America
Network since 1996. This affiliation annual-
ly costs $40,000 to $50,000, plus a share of
commissions on deals conducted through
the group. Harris said New America gener-
ates about a dozen transactions a year for
Cohen-Esrey.

Rick Baier, managing director of CB
Richard Ellis Inc.’s office in Kansas City,
said many institutional real estate owners
want to work with service providers like CB
that have offices in most large cities.

Other Kansas City affiliates include
Grubb & Ellis/The Winbury Group, which
became part of the Chicago-based Grubb &
Ellis network in 1997.
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John M. Edgar and his sons are leaving
Humphrey Farrington McClain & Edgar PC
to form the Edgar Law Firm LLC.

John M. Edgar, John F. Edgar, David
Edgar and David Frank will remain at the
4520 Main St. location on the Plaza, where
the Humphrey firm had an office. 

The move, which the elder Edgar described
as amicable, was based on geographic and
practice differences with the Independence
office. The deal was finalized Aug. 28.

“We just felt the core of our practice was
different than the Independence office,” the
senior Edgar said. “There is also a large geo-
graphic difference. We just felt it was a
good opportunity and time to establish
ourselves independently.”

The Independence branch of the
Humphrey firm focuses on tobacco and
asbestos cases, whereas the Plaza location
specializes in business litigation and torts.

“It will be business as usual,” John F.

Edgar said. “We won’t miss a beat.”
Kenneth McClain, a partner at the

Humphrey firm, said he enjoyed practicing
with John M. and John F. Edgar.

“However, John Senior’s practice was
focused in the Kansas City business com-
munity, and mine was focused on toxic
torts nationwide, and the hope for integra-
tion between our practices had not materi-
alized,” he said. “I wish them well.” 

— Katherine Bontrager
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Vanguard Airlines Inc. has asked the
U.S. Bankruptcy Court to extend its inter-
im financing agreement with Robert
Brooks, the chairman of Hooters of
America Inc.

On Aug. 14, the bankruptcy court for
the Western District of Missouri gave
Brooks permission to finance Vanguard
at $50,000 a week until the end of August.

The money was used to recall key
employees, including Vanguard CEO
Scott Dickson, to work on a business plan
to get Vanguard flying again. If the num-
bers are right, Brooks could decide to sink
enough money into Vanguard to get the
carrier back in the air.

On Aug. 27, Vanguard asked the court
to extend the agreement through the
third week of September and to increase
the amount of financing to about $57,000,
Vanguard spokeswoman Elizabeth
Cattell said.

The increase in the amount of financ-
ing is to retain employees who were
scheduled to be let go as part of
Vanguard’s bankruptcy procedures.
Vanguard employs 29.

Each Friday, Brooks decides whether
to finance the activity for another week or
to kill the deal, Cattell said.

The next court date in Vanguard’s
bankruptcy case is scheduled for Sept. 4,

but Cattell said Judge Jerry Venters could
rule on Vanguard’s request at any time.

At the Aug. 14 hearing, Daniel
Flanigan, a lawyer with Polsinelli Shalton
& Welte PC representing Vanguard, said
he thought setting the Sept. 4 court date
would be a formality because Brooks
already would have decided whether to
back the airline’s return to service.

“It looks like I’m going to eat those
words,” Flanigan said.

Vanguard filed for Chapter 11 protec-
tion July 30. It suspended service the
same day. If Vanguard does not return to
service, the airline’s assets will be liqui-
dated.

Any plan to save the airline would have
to be approved by the bankruptcy court,
Flanigan said.
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